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Post on October 15
Medicare Annual Enrollment Period Starts Today!

Need help understanding your options? A licensed agent can simplify the process and guide you
in choosing the plan that fits your needs during the Annual Enroliment Period, running from

October 15 to December 7.

Contact a NABIP member today for expert guidance in finding Medicare coverage that fits your
needs.

& Find a Medicare agent in your community!

H#NABIP HAEP #Medicare #BrokersMakingADifference #BetterWithABroker #OpenEnrollment

Want a Better Medicare Experience? We Can Help!
Why settle for confusion when you can have clarity?

Medicare can be complex, but with a Medicare agent, you get:
Personalized plan recommendations

Clear answers to your questions

Access to more plan options

Ongoing support

Contact a NABIP member today for expert guidance in finding Medicare coverage that fits your
needs.

& Find a Medicare agent in your community!

HNABIP HAEP #Medicare #BetterWithABroker #BrokersMakingADifference #OpenEnrollment

Medicare Options Can Be Complex. A Licensed Professional Can Help.

Alicensed health insurance professional can help you:
Understand your coverage options

Compare plans, costs and benefits

Make an informed decision

Download Now

Questions about
Medicare?
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We can help.

Contact your local agent today.

firmwebsite.com ONABIP féi’“ﬁ?é%?‘éﬁ’:fs?ﬁiiﬁi
(555) 555-1234 s e
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New Medicare
Certification
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More Than a Certification

It's Your Medicare Advantage
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New Medicare
Certification Program

Certification That Builds Trust — and Business
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NAB I I PY26 NABIP Medicare Certification

Shapi the futun f healthcar - - -
praihe e e e Social Media Campaign

Overview:

NABIP's 2026 Medicare Advantage Certification is officially live—and available to all agents and brokers.
Built by brokers, for brokers, this certification is CM5-compliant, carrier-approved, and filed for CE credits
in all 50 states and DC. Priced at just $100, it offers unmatched value, flexibility, and real-world relevance
for those preparing for the 2026 Medicare season.

This national social media campaign is designed to spotlight the certification’s credibility, convenience,
and professional advantage—while positioning NABIP as a leading voice in Medicare broker education,

Call to Action:
We encourage all NABIP chapters and members to actively participate in the campaign by:
+ Posting the launch content on your social media platforms beginning June 23
+ Continuing promotion using the pre-designed posts and graphics provided in the campaign
toolkit
« Engaging with NABIP’s national posts by liking, sharing, and cor ing to boost visibility
+ Highlighting the bonus incentive—the first 100 to complete the certification will receive an
exclusive NABIP-branded Medicare Certification pin

Meed help drafting content? Use the NABIP's Media Wizard to generate high-quality, tailored social
posts in seconds.

Announce Launch of PY2026 Medicare Certification (Mon., 6/23, Wed., 6/25 &Fri., 6/27)
Post 1 (Mon., 6/23)
Social Image:

NOW LIVE

More Than a Certification
It's Your Medicare Advantage

(./f

NABIP

Medicare Certified

,
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Print Material

OEP PSA
For members use

PUBLIC SERVICE ANNOUNCEMENT
Medicare Open Enrollment (10/15/26 - 12/7/26)

Beginning October 1, people with Medicare can review their current health and drug coverage
and compare options for 2027. Medicare Open Enrollment runs from October 15 through
December 7, 2026. Any changes made during this period take effect January 1, 2027,

Medicare coverage can change from year to year, including costs, benefits, provider networks
and prescription drug coverage. Taking time to review your options can help you make an
informed decision - and help is available.

The National Association of Benefits and Insurance Professionals (NABIP) offers a free "Find an
Agent” tool to help ¢t with professional health insurance agents and brokers in
their communities.

Visit agent-finder.org. enter your ZIP code. select Medicare as the practice area, and you can
find licensed agents and brokers in your area who can help you compare options and find
coverage that fits your needs,

Many li d agents rep t multiple insurance panies and can help consumers evaluate
available options. NABIP members also continue to serve and advocate for their clients after
enrollment.

For more information, visit nabip.org. There is no cost to use NABIP's Find an Agent tool.

This Public Service A t has been b ht to you by NABIP and [this station].

Download Now

AEP TV PSA
For members use

NABIP Medicare AEP TV PSA — Anchor Spot (30 Seconds)
Title: “Review Your Medicare Coverage”

Opening Scene — 0:00-0:05

Visual: Medicare beneficiary reviewing plan materials with a licensed health insurance
professional.

On-Screen Text: “Medi Open Enroll * Oct, 15-Dec. 7

Voiceover (confident, direct):

“Medicare Open Enrollment is October 15 through December 7. Now is the time to review your
coverage for 2027."

Scene 2 — 0:05-4k15

Visual: Agent and client comparing plan details on a laptop or tablet.

On-Screen Text: “Review Costs * Benefits « Drugs « Providers™

Voiceover:

“Medicare health and drug plans can change each year — including costs, benefits, drug
coverage, and provider or pharmacy networks,”

Scene 3 — 0:15-0:22

Visual: Licensed professional listening to a client and walking through coverage options.
On-Screen Text: “Compare Your 2027 Options™

Voiceover:

“A licensed health insurance professional can help you understand what’s changing, compare
your options, and find coverage that fits your needs and budget.”

Closing Scene - 0:22-0:26

Visual: NABIP logo and Find an Agent on-screen.
On-Screen Text: “Find a NABIP Professional™
Voiceover (confident close):

“NABIP — Your health. Your coverage. Your advocate.™

Local Member Tag — 0:26-0:30
Visual: Member on camera, smiling and direct.

NABIP Member:
“I'm [Name], a NABIP member serving [City/State]. I'm here to help you review your Medicare
coverage for 2027.7

Download Now

‘s Annual Enroll Period: Why Reviewing Your Ci ge with a
Licensed Agent Matters
By: Insert Name

Please remember that this is a SAMPLE TEMPLATE and should not be used verbatim. To increase its
impact and avoid duplication issues, | lize this editorial by i T ing a local pers; i
or unigue insights relevant to your ity. Most publications expect original, [Lsi

content, so chapters should tailor the piece rather than submit identical op-eds to multiple outlets.
Adding local examples and perspective will also make the piece more relevant to readers and

i its ch of publicatit

Medicare's Annual Enrollment Period {AEP) runs from October 15 through December 7, giving
people with Medicare an important opportunity to review their coverage and make changes for
2027 Even if you are satisfied with your current plan, it is worth taking a fresh look. Premiums,
provider networks, formularies, cost sharing and supplemental benefits can change from year to
year, and so can your own healthcare and prescription drug needs, Alicensed health insurance
agent can help you compare those changes and understand how different options may affect your
care and your budget.

Prescription drug coverage deserves particular attention this year. For 2027, the annual out-of-
pocket threshold for covered Medicare Part D drugs is $2,400. In addition, negotiated prices for a
second group of selected Part D drugs take effect January 1, 2027. These changes are imporant,
but they are only part of the picture. What matters most is how your medications are covered by the
plans available to you, includi shether your prescriptions are on the formulary, what tier they are
on, which pharmacies are preferred and what your total costs could be over the year.

That is why reviewing your Annual Notice of Change and comparing your options during AEP is so
important. Alicensed and certified Medicare agent can help you look beyond the monthly premium
and evaluate the factors that can have the greatest impact on your coverage: your doctors and
hospitals, prescription drugs, out-of-pocket costs and the benefits you use most. The goal is not
simply to find a different plan; it is to determine whether your current coverage still fits your needs
for the yeer ahead.

When you work with a local Medicare agent, the relationship does not have to end when AEP
closes. Agents can remain a resource throughout the year when questions arise about coverage,
provider networks, prescriptions or other plan issues. They also understand the local market and
can help explain plan information in practical terms. Be cautious about unsolicited calls or high-
pressure sales tactics, and make sure anyone assisting you is properly licensed and certified to
discuss the Medicare coverage options available in your area.

The National Association of Benefits and Insurance Professionals (NABIP) represents licensed
health insurance agents, brokers and henefits professionals across the country. NABIP provides

education and resources to help benefits professionals stay current on Medicare and other health
coverage issues, Through NABIP's free Find an Agent 1ool, consumaers can connect with a licensed
benefits professional in their community for help navigating their coverage options.

Medicare choices are personal, and there is no single plan that is right for everyone. Before
December 7, take time to review what is changing for 2027, consider your healthcare and
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Medicare and Group Health Original Medicare vs. Medicare Enrollment Periods
Insurance Medicare Advantage For members use
For members use For members use
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ORIGINAL MEDICARE VS. MEDICARE ADVANTAGE

Signing up for Medicare? ’h}ﬂ _ () NABI p

Shaping the future of healthcare

Is your 65th birthday coming up? Do you have
coverage through work or your spouse's employer?
You may need to sign up for Medicare!

i

. = "-‘ L
There are two main ways to get your -94 I~
Medicare coverage: Original Medicare and :\_ \ )

Medicare Advantage. s e MEDICARE ENROLLMENT PERIODS

A licensed, professional insurance agent or broker
can help you determine when you should enroll in
Medicare to avoid financial penalties.

.
Original Medicare Medicare Advantage Understanding Medicare’s enrollment periods can help you enroll on time and make
" changes to your coverage when eligible.
If you're turning 65 and you're... Then... COVERAGE i i i
" . . . " It's important to follow Medicare's enroliment periods. Here's what you need to know: ™
Comprises Medicare Part A, which covers Health plans administered by private

WPENt, You may hospital care, and Medicare Part B, which
nt Pericd without covers doctor visits and outpatient care.

Covered by an employer plan at an If your coverage is based on yOur of your SpOoUse’s CUFent em

: ; be able to delay nd enrall later during a Special Enrolln
organization with 20 or more employees e ol ar

insurers that include both Part Aand Part B
benefits. Also known as Medicare Part C. 'EP

it Initial Enroliment Period (IEP)
3 Months Before
You have 7 months to enroll in Medicare for the first time when you turn 65.

ADDITIONAL

BENEFITS Most plans include prescription drug

coverage. Some may include benefits
like vision, hearing and dental care,

Prescription drug coverage is not included
in Criginal Medic. Beneficiaries may
enrollin a separate Medicare Part D plan,
Does not cover vision, hearing or dental care.

aminEtrator, If th
y pays first,

Coverad by an employer plan at an
organization with fewer than 20 employees

Special Enrollment Period (SEP)

A Qualifying Event You can change your coverage after a qualifying event.

Covered by COBRA r"tjr':SllrJy;r:wrl'l"E:l""E:ir‘!lﬁj PROVIDER
s i dicare; yo . MNETWORK
alty. Patients have access to any doctor or

hospital that accepts Medicare.

Annual Enroliment Period (AEP)

Patients may have to choose healthcare
: Oct 15th - Dec 7th Review and make changes to your Medicare health and prescription drug coverage for the coming year.

praviders in their plan's network for the
lowest costs.

red by a high-dedu
Your spouse’s ¢

ntribute to an HSA. Ifyou
50 plan

General Enroliment Period (GEP)

GEP If you didn't sign up for Medicare during your IEP and are ineligible for a special enrollment period,
Premiums, deductibles, copays and you can sign up during the general enroliment period. Your coverage will begin the next month,

coinsurance vary depending on the plan Jan 1st - March 31st You may face a higher premium for late enroliment in Medicare Part A or Part B.
MA OEP MA OEP enroliment period (MA OEP)

Individuals who are already in a Medicare Advantage Plan can switch to a different one or return
to Original Medicare Plan.

| i |
Bo
W=
N
||

PAYMENT

Patients pay premiums, deductibles, copays
and coinsurance set by the government.

Mo limit on out-of-pocket costs.
Covered by retiree coverage or VA benefits e @ el Beneficiaries may want to purchase a

: T Medigap or Medicare Supplement plan to
help cover out-of-pocket expenses

Medicare Advantage plans have an annual = 5 =
limit on out-of-pocket costs for covered Part Questions? A licensed, professional agent or broker can help
A and Part B services. . -

you enroll in coverage that suits your needs and budget.

Insert
»"') A NABIP members can help! To find a NABIP member Firstname L + email il.com . (555) 555-5555 Logo
(\.f‘ N BI p in your community, visit agent-finder.org. Here

Insert
Firstname Lastname - email@email.com + (555) 555-5555 ogo Firstname Lastname - email@email.com - (555) 555-5555

Here
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AEP Readiness Guide
For members use

( NAB I A practical planning roadmap for

Shaping the future of healthcare Medicare agents and brokers

Use this two-page guide to prepare your book of

(] Annual Enrollment Period: business, strengthen referral channels, and enter
m October 15 - December 7 AEP with a clear operational plan.
L
N s Y

120 - 90 Days Before AEP

Review and plan

Review prior-year results: enrollments, retention,
referrals, revenue, and event ROI

Set AEP goals for new business, retention,

appointment volume, and revenue ok
Review territory strategy and identify target counties,
ZIP codes, and growth opportunities WHAT TO FOCUS
Audit your book of business for contact updates, ON NOW
coverage fit, and renewal needs e
Flag high-risk retention cases and clients who may =
need extra outreach
. J CeP)

N

OO0O0Oo0@||Doooo@| |(Doood

90 - 60 Days Before AEP . i -
Build your pipeline Existing Clients First

Meet with top referral partners and community
contacts

Refresh compliant educational materials and referral
process guides

Confirm intake, scheduling, and follow-up
procedures High-value Referral
Build your outreach calendar for seminars, Partners
community events, and appointments

Reserve booths, speaking opportunities, and local
event presence

-

N

60 - 45 Days Before AEP .
Get operationally ready Appointment
Capacity
Audit your CRM and verify client records, notes,
emails, and caregiver contacts

Test online enroliment tools, carrier portals, e-
signature tools, and document upload systems

Create simple dashboards to track appointments,
enrollments, referrals, and retention activity
Begin client reviews for benefits, medications, Clean Data
provider access, and upcoming plan changes and Workflows

Fill 50 - 70% of October appointment slots before
AEP begins

,
.
e

\
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Medicare Wins
For members use
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MEDICARE
WINS

REAL ADVOCACY. REAL RESULTS.

NABIP's advocacy helped secure major regulatory
victories in the CY 2027 CMS Final Medicare
Advantage and Part D Rule—modernizing marketing
rules, improving beneficiary access, and enhancing
the overall Medicare experience.

Faster, Client-Centered Long-Term Storage More Practical
Conversations Reduced Event Rules

The 48-hour Scope of Cuts the record retention Remo-.-ed the 12-hour

Appointment (SOA) waiting requirement from 10 years saparation between events

period is gone, allowing to 6 years, aligning with and permits SOA collection

real-time beneficiary broader federal during educational events.

Buidance. documentation standards.

WHAT THIS MEANS FOR YOU

Spend less time on compliance burdens
0 Operate with greater flexibility
0 Deliver a better, more supportive CONSUMET experience
Q Stay protected through strong, credible advocacy in Washington

WHY JOIN NABIP

MNABIP is the only full-service national association exclusively representing
healthcane agents, brokers, and FMOs that provides advocacy at both the
federal and state level, professional development, and the tools you need

I to grow your business.

Download Now

Medicare Certification
For members use

PY2027 Medicare Certification Launched June 22, 2026

ore than 65 Million Americans
re Covered by Medicare and
edicare Advantage.

BIP is proud to announce its PY2027 Medicare, Medicare Products &

' FWA Certification, designed to help brokers maintain their status to sell

iculum Highli

» Most commen compliance issues
facing plan sponsors and agents

+ Upcoming plan year changes
according to CMS guidelines

- Trends in the Medicare Marketplace

+ Medicare marketing &
communication requirements

» Fraud, waste, and abuse

—ONLY $100— f| o

+ Top-tier Medicare Advantage traini

« Rigorous instruction on Medicare Advantage plan
rules and the latest market trends

» Continuing education credits included at no
additional cost — hours vary by state

« Accepted by all major carriers

+ Nationally recognized certification logo for marketing

Got Questions?
@. fessionaldevelopment@nabip.org

% (844) 257-0990

“042 eagwa"

NABIP 2027 CEItIfIEd %

Visit www.nabip.org toda{tfor more information about how
you can stay with CMS

Download Now
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Out-Of-Pocket Costs of Medicare

For members use
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Shaping the future of healthcare

OUT-OF-POCKET
COSTS OF MEDICARE

PART D IN 2027

$700

$2,400

DEDUCTIBLE INITIAL
STAGE COVERAGE

CATASTROPHIC
COVERAGE

You are responsible for
100% of your You pay up to 25%
prescription drug costs | ©of coinsurance for
until your deductible is medication
met. Your plan may covered in your
have an annual plan’s formulary or
‘:‘Ed ”;;g’f;f (e m|°re list of covered
than . Some plans - -
carry a zero—dol::;r med'cat}ons‘ i end.
deductible. In some aximum All medications
plans, the deductible out-of-pocket cost covered on the
may not apply to will be $2,400. formulary from this
certain low-cost

Once you have
incurred the
maximum
out-of-pocket cost
of $2,400, your
coverage does not

For more information, contact:
Name : email address - phone number

PLAN YEAR
RESTARTS

No matter what,
everything resets
on January 1, and
you return to the
deductible stage
at the beginning
of the next year.
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Medicare Policy Impacts

For members use

Medicare Policy Impacts: Real Voices, Real Concerns

The Problem

Impact on Medicare Beneficiaries The Medlicare process
can be overwhelming.

£ 65% of seniors are overwhelmed by the complety of plan che Worklng with a trained

(. howte make informed dasisions Medicare broker saves

£y 91% of beneficharies depend on agants for guidance, fe time, reduces costs, and

(J critical support ensures beneficiaries

f "} 82% of adults aged 50 and ciderfin | select the right plan.

The Role of Licensed Agents

Licenzed Medicare bgents are eszential in helping seniors navigate the
My agent spe nt complexities of plan selection, ensuring access to affordable, quality care:

hours fixing coverage

mistakes. Without her ) rosi ot smibon prafars

help, | could have lost L - .

my plan for the year. O ey

=John H. from Ohio t
£} witheut agert support, ¢ bie pia
L/ insigniicant financial ar

Why It Matters

NABIP's Commitment
HABIP, representing 100,000 i d health insurar ionals, is L]

Protes

Now is the time to safeguard seniors' access to trusted guidance. Together, we can ensure
Medicare remains a cornerstone of affordable, high-quality care for older Americans.

about our efforts and h u can help amplify th

ﬁ info@nabip.org
) I\I ‘ s B I p @ www.nabip.org
kd (O) 999 E Street NW, Suite 400

Shaping the fture of healthcare V' Washington, DC 20004

Download Now

Protecting Medicare Part D

For members use

Protecting Medicare Prescription Part D
In the Words of Our Customers

Civing a Voice to Consumers

Americans are concerned. Older citizens and their families are frustrated by recent decisions by health plans
ontinue Medicare prescription drug (Part D) comir anis for brokers. Consumers believe the dec
> confusion when it comes to ensuring they get the health care benefits they need.
erned decisions by health care plans will prevent their ability to properly educate
or their customers whao rely on them

on

|
serve and find solutions

Recent market surveys by MABIP among a brokers and consumers revealed the challenges consumers are
facing, and the emotional toll and uncertainty health plans are unne sarily creating in the market.

As a result of wholesale decisions from health plans
to change Medicare Part D, Medicare beneficiaries:

£ % Feelthe healthcare systemn and obtaining healthcare coverage is impossible to nz
s duet i ant ch: the m &

-
!\.)

,\} Are overwhelmingly concerned hey will have to pay more «
LS ) bed than before.

f’\) Are consistently worried plan formularies will not cover the prescription drugs they need at
S all or

‘Without our broker,
uld be at a k
ate through the Med 3 navigate the
nd sign up proc
wer. She made making

“ My agent has taken

5 1o Ury 1o all of the worry out
insurance of deciding what
don't take coverage | need

¢ thiz valuable resource with whorm.

3 We need our broker! Tricia O

choices. Plea

3 G, Indiana Linda 5., California

How You Can Help

y ) [><] info@nabip.crg
(ONABIP e, @
s \%ﬁm 999 E Stroet NW, Suite 400
Sapng ha frm of = o Washington, DC 20004
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Webinar

Ready for AEP: Navigating the 2027 Medicare Annual Enroliment Period
For members to watch

(ONABIP

Medicare AEP 2027
Know Before You Go

Presented by Medicare Advisory Group

THIS IS BEING RECORDED AND WILL BE
POSTED ON NABIP'S WEBSITE
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